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(A Series of Articles by National Leaders Published Ex-
clusiyely in This Territory in The Herald.)

“The Goal of the Future Farmer,” hy H. C, Taylor, chief
of the Federal Bureau of Markets.
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Editor'’s Note—H. C. Taylor, chief
of the Bureau of Markets for the
United States Department of Agricul-
ture, is both a scientific and “eld-
fashioned” farmer. While his yeurs
of speeinlization and intensive study
have given him a wide background on
which to base theory and practice, he
has also undertaken the task of under-
standing the actual conditions which

_confront the American farmer. He ¥
recognized as one of the men who will
light the way for the Ameriean agri-
culturist to a future of greater produe-
tion and ever reducing overhead.

The American farmer is now pass-
ing though a barren and inhospitable
waste, a sort of Death Valley among
hig landmarks, Having been through
such experiences before, we may con-
fidently count on coming through, as
we always have in the past, but we
are living in a fool's paradise if by
that token we hope to come out at the
same place we went in. We might as
well admit once for all that the “good
old times” of American agriculture,
the free and easy times of ¢heap land,
continually advaneing in price, are
gone forever,

The change of base was inevitable,
Henceforth, instead of an agriculture
conducted loosely, with one eye on the
increment in land value,
have o tight and rational agriculture,
based upon sound agronomy and ani-
mal husbandry, and a knowledge of
the cost of production and of market
conditions. Henceforth we must con-
duet our farming operations so that
they will yield profits on a farming
basis, rather than as a side line in a
speculative deal in real estate.

This being the situation, what of
the outlook?

Worst Is Past,

From the purely economic side the
outlook is dark enough, though there
ijs reason to believe that the worst is
now past. The consuming publie
geems to have mo conception of the

fight in which the farmer has been
eft by the slump in farm prices. All
that the consumer knows is that re-
tail prices have not come down to
anywhere near the pre-war level, and
he may assume that the farmer is still
getting high prices, when, as a matter
of faet, he iz getting smaller net re-
turns for his products than he got in
1913, and in dollars that will buy only
about half as much per dollar as would
his 19138 dollars.

Take a eoncrete example. The U. S,
Department of Agriculture hus made
an annual analysis of the business of
100 representative farms in cenntral
Indiana for the past eight years. 1In
1918 the nverage net income of these
furms, the return for both labor and
capital, was $1,603. In 1920 the net
income was only §1,260, However, this
falling off does not measure the actual
decline in the farmer’'s income, for in
1920 wholesale prices of commodities
other than farm productd averaged
more than two-and-a-half times as
high as the corresponding prices in
1013. That is, it took at least $2.59
of this 1920 income to buy what a dol-
lar would have bought in 1918, Con-
sequently b’y over $200, and a dollar
shrunk to forty cents, the average
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1920 income of the group of farms in
question would buy not more than
one-third as much as would the aver-
age for 1913, On this bagis, the situa-
tion looks something like this:

1013:
Farm income _.
Buying power_..

1920:
Farm ineome __
Buying power...

Since the current year, thus far, cer-
tainly has been no more favorable to
.he farmer than ‘was 1920, we may
gain from the plight of these Indiana
farmers a fairly good idea of the
plight of the American farmer at
large. It should be borne in mind in
this connection that the above com-
parisons are drawn on the basis of
wholesale prices, that the farmer cus-
tomnri!r buys at retail and sells at
e,

whoeszale, and that retail prices are
still relatively very much er than
wholezale prices. It is also important
to note that, though wholesale prices
have fallen since 1920, the prices of
farm products have fallen much far-
ther than those of other commodities.
With these facts in view, it is clear
that we have not shown the condition
of these Indiana farmers in its worst
possible aspect. Some farmers have
doubtless done better in the past year
and a half than have these men; many
especially in the Sputh, certainly have
not done so well. On the whole, 1
think we may =ay that the above is a
conservative statement of a represen-
tative situation.

Is it possible to glean any comfort
from such a situation? .

From the strietly economie stand-
point it takes very close study of the
price curves, and perhaps a bias to-
ward optimism, to detect signs of im-
provement, but it begins to look -as
thugh the farm price curve has dipped
as low as it is going on this swing.

More Optimistic,

There is another point of view, how-
ever, from which the outlook iz more
definitely encouraging. If we turn _for
the time from the cold, statistical
viewpoint, and consider the situation
from that of human life on the farm
in its relat’on to what we call eco-
nomics, we find that the situation holds
promise strangely in contrast to the
present unhappy conditions. It may
sound paradoxicated to say that the
economic crigis through which we are
now passing promiees in the long run
to make for better farm homes and a
higher standard of living on the farm,
but there iz an aspect in which our
present loss seems to foreshadow de-
cided gain in that respect.

We are all familiar with the farmer,
of that type so comimon in the past,
whos=e only idea of efficiency is to rob
the soil to the limit, and whose only
idea of & way to use profits is to in-
vest them in more land, and still more
land. Strangely enough, this course,
which would seem to lead at least to
financial prosperity, serves to defeat
its own end. The continual effort to
invest farm profits in more land tends
to bid up the price of land beyond the
level justified. by returm from the
land, and thus to increase the cost of
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Whed a p is in love with that
{kind of a Rirl, at least two people

same time
z:d:ﬂor: to justify the investment
to increase irrespec-
tive of market m-ndu.m' Thus we
have a vicious cirele about which the
farmer chases the will-o'-the-wi !
rmﬁt. only to find that his oﬂoﬂn;u.s‘
nereased the price of land and lowered
the price of products of the land
The day of this kind of farming ia
about over. The farmer of the new
day knows that such tactics are those
of the dog chasing his fail; that in

 effect l.heK serve to put him in compe-

tition with himself, and that they lead
riodically to agricultural depression.
@ knowe that farming iz a funda-
mental industry, that the laborer is
worthy of his hire, and that he is ent
tering upon an era i{; which sound
agronomy and sound business prac-
tices must prevail over the haphazani
methods of the seil-exploitation era of
American agriculture. Knowing this
he will realize that the steady flow o
profit necessary to the succeksful pro-
secution of his business and the ha
piness of his family will depend on the
way in which he guuges his preduc-
tion with reference to demand, and on
the efficlency with which he grows and
markets his products, rather than on
hig skill or luck in handling real estate.

Slump Brings Good. .

From this viewpoint, at least, the
agricultural slump is not an unmixed
evil, since its tendency Is to shake
out of the running the type of farmer
whose influence has tended to keep
down the prices of farm ucts and
lower the standard of living on the
farm. To the progressive farmer, who
certainly has g«n hard hit by the
slump, this may seem poor consola-
tion now, but as the situation develops
it seems likely that the advantage will
swing more and more to his side. The
farmer who is fitted to cope with the
new situation is the farmer who is
able to adjust himself promptly to the
new conditions, and who sees that, in
the long run, the cause of agriculture
and of rural life in general is served
by mniutaini::ﬁ or raising the standard
of living on the farm, rather than by
using all surplus profit to bid up the

rice of land when there are more

idders than the profits of the sofl will
justify.

After all, better living is the true
gonl of the farming business. There
18 no gmore biting commentary on ous
mod life than that cynical aphor-
ism to which it has given currency—
“business is business,” That business
should become “its own synonym,” as
some one has put it, is a shameful

thing, and the farmer who thinks of
the farming business as having no
object beyond mere financial success
is in a fair way to miss the best of
life.

There is a great class of forward
looking farmers in this vicinity who
know better than that. We may rest
assured that these men, in working
out the vexing problems that the agri-
tultural slump has spawned, will not

so foolish as to forget that the
question of the financial future of
merican farming in inextricably con-
nected with the question of better
living in the farm home and the farm
community,

FIRST PLAYED IN IRELAND
Croquet Made Its _\-r;:y From That
Country to England, and From
Thence to America.

The first treatise. on croquet that

eame to our Ilttle villnge wps hy
Mayne Reld. The book was first pub-
Hehed In London I 1863; there was

a New York edition In 1805; a Doston
edition In 1880, Some of the hoys,
disdnining the mallets on sale, hsd
them made of fancy but heavy woods.
The first <tnkea were tall, thick, with
gorgeous!y colored rings to‘match the
balls. The gnme encouraged Alrtation
among the older players, Young wom-
en were coquettish In putting a foot
on- the ball and saw to It that they
were handsomely shod.

Was croquet a development of the
Duteh game, clogh, or did It pass from
Brittany Into Ireland? It certalnly was
played In Ireland before it was popu-
lar In England, writes Phillp Hale In
the Boston Herald. It has been stated
that It was playved/near Dublin under
this name In 183453, The game and
name were Introduced Into Eng'and In
1852, In 1858 & wrlter In Fleld sald
croquet enme into the north of Ireland
some twelve years before from &
French convent.  Trollope's M,
Crosble played eroquet In 1992, In
1877 an ivory turner of London, one
Dickson, remembered having made a
set of croquet Implements for Ireland
forty years before.

The gnme went out of fashion In the
country when lawn tennis become the
rage. The men that persisted In cro-
quet were suspected of belng passion-
ately nddicted to soda lemonade, Theres
wans at least a reyvival, with grand
tournaments and strutting champlons.
Herkimer Johnson tells us that sum-
mer cottagers at Clamport play as
Iduously even when It rains and the
whacking of the wooden balls often
distracts him from the Investigation r
of soclologleal problems,

Trinket Has History,
Ellzabeth Irving, granddasunghter o
Sir Henry Irving, and herself a faw
rite of the English stage, "wean
charm which her distingulshed LB

father always wore on the fipd® night
of & new production. Theghturm has
an Interesting history anglls sald te !

have been worn by Nr’ Biddous and
'eg Wollington, Vi

i

Tempus !ugit,-‘nd the up-to-date
youngster of poday may be the old-
fashioned of tomerrow, '

know thatfred hair is auburn,

Inveati
be cloth
they find

tors find that a woman can
for $28.70 & ¥ but can
woman whe is willing? &
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Is The Public Buying?

-
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Many dealers, many manufacturers, will tell you
no. Hard times, no demand, buyers’ strike—it is an old,
old story.

. And _yet—
‘The public is eating.
The publie is working and playing.
" The public is clothed. |

A man may wear his last year’s overcoat turned.
But the day comes when it is beyond restoration. He
may have his old shoes repaired. But mended shoes
don’t last forever.

He can put off buying just so long. Then he is fore-
ed to buy. And it isn’t a question of whether he will buy,
but how and where he will buy.

That is the situation facing the retail merchant to-
day. The public IS buying. Not, it is true, as it bought
year or two ago. Not extravagantly or wastefully; but
carefully, thoughtfully. Buying so as to get the most
for its moneq. Buying by trade-mark—buying through
advertising.

Advertising protects the buyer. It is his guaranty
of quality and his price protection. And because that is
true it is the most important factor today in influencing
public buying decisions.

Itisa wise merchant who recognizes that fact—and
acts upon it. Who advertises consistently today, not

only swing present-day sales but to clinch future
busine Who realizes that the man wearing half-soled

shous today will be buying new shoes tomorrow, and
~that advertising is going to determine whose shoes he
‘will buy when he does buy them.

It is a wise merchant who definitely establishes his
name with a great buying group like the Alliance and
Box Butte county public through a medium whose 2,000
circulation, reaching many more readers, is the most
effective force in influencing the decisions of Alliance
and Box Butte county buyers.

-

First With Diseriminating Buyers.
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